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Diane Helbig

“Diane Helbig brings the humanity back
into selling. As she deftly points out,
selling in a world where customers have
access to all the information they want, is
a world apart from the pre-internet days
when most sales tropes you've heard were
established. If your job requires selling,
but the act of selling doesn’t appeal to
you or feels awkward, you'll find Helbig’s
book a useful reframe of the selling game
and ultimately, you'll be more successful.”
- David A. Field, Managing Director
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